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New Car Sales Show Gain 
In March Over February 
In First 4 States’ Returns 





Total, However, Reveals 56 Per Cent. Decline From 
Reports From Same States 
Last Year 


Detroit, April 6 Pia for passenger car sales in 
the first four states to report have just been released by 
R. L. Polk & Co. They show a total for March, 1932, of 
6,238 passenger car units, as compared with 5,837 in the 
same states for February, 1932. This represents a gain of 
almost 7 per cent. 


_ 





In comparison with March, 1931, 
the showing is not so favorable. The 
total for March last year was 14,403 


passenger car units sold in these | 
four states. The decrease repre- | 
sents somewhat over 56 per cent. 


The following are the four states | 


so far reporting on passenger car 
sales, with their totals for March 
this year and last and February, 


1932: 
March, March,  Feb., 
1932 1931 1932 
ihre ed ada 228 564 212 
eee 5,376 11,583 5,062 
N. D oe 261 956 179 
EEE kt Geese 373 1,300 384 
6,238 5,837 


14, 403 


CITROEN ADOPTS 
FLOATING POWER 


Detroit, April . 6.— Following 
transatlantic telephone (conversa- 
tion today with Andre Citroen, 
Walter P. Chrysler gave out the 
statement that the French manu- 
facturer will. make public in Paris 
today the announcement that all 
Citroen cars are now equipped with 
Chrysler motors’ patented floating 
power engine mountings. 

Under ~the license arrangement 
the Societe Anonyme Citroen will 
be permitted to produce and install 
this new engineering development in 
Citroen cars manufactured in 
France or assembled in the com- 
pany'’s European plants. 

Negotiation of the license agree- 
ment followed a recent visit of 
Citroen to this country during 
which he made a careful study of 
the floating power engine mounting 
principle at the Chrysler engineer- 
ing laboratories in Detroit. It is 
a coincidental fact that the an- 
nouncement of the adoption of this 
revolutionary new _ principle’ by 
Europe’s foremost quantity producer 
should be received almost on the 
day of the public announcement of 
Chrysler’s new Plymouth, as float- 
ing power was first introduced on 


the Plymouth car last summer. Fol- | 


lowing Mr. Citroen’s visit to this 
country he told the Chrysler en- 
with their new method of absorbing 
gineers he is thoroughly in accord 
engine vibration by means of the 
floating power engine mountings. 
He furthermore stated that he be- 
lieved floating power would be 
recognized as the most important 
engineering development in recent 
years, comparable in its contribution 


to automotive engineering progress | 1, 


with the self-starter, four-wheel 
hydraulic brakes and inclosed steel 
bodies. 
DETROIT EMPLOYMENT 

Detroit, April 6.—employment in- 
dex of the industrial department of 
the Detroit Board of Commerce on 
March 31 was 65.4, compared with 
68.6 on February 29 and 83 on March 
31, 1931. 





PLYMOUTH DEBUT 
ATTENDANCE HEAVY 


Detroit, April 6.—Never before in 
the history of Chrysler Motors—not 
even excepting the first public ap- 
pearance of the original Chrysler 
car—has such an ovation been ac- 
|corded a Chrysler-built motor car 
as was given the new Plymouth 
upon its announcement last Sunday, 
according to reports received here 
by officials of Plymouth Motor Cor- 
poration. 

While it has been impossible to 
furnish an accurate check of the re- 
tail orders received by dealers over 
the week end for the various new 
|that the models, indications are 

hat the figure may exceed 7,500 
aaine it is believed by Plymouth | 
| officials. 

Production at the Plymouth plant 
| here is going ahead with full force 
and it is reported that April sched- | 
ules call for more than 24,000 units. 

In Detroit alone, the corporation 
reports showed more than 78,000 
people visited the thirty-eight De 
Soto,Dodge and Chrysler showrooms 
on Sunday. At the Chrysler Detroit 
|Chrysler and Plymouth cars, the 
sales force gave 650 demonstrations 
} and made 225 appraisals on 
opening day. 


AIRCRAFT SHOW 
ATTENDANCE GAINS 


Detroit, April 6—The National 
Aircraft Show entered on its fourth 
day with attendance well ahead of 
last year. During the first three 
days more than 27,000 persons at- 
tended. 

Since the opening Saturday sight- 
seeing planes have carried 1,078 
passengers. Exhibitors have carried 
nearly that many in demonstration 
flights. 

The show building is the largest 
airplane hangar in the world. It 
was built by the city of Detroit in 
1929 at a cost of $1,200,000. 


STEEL WAGES DEPEND 
ON NEW CAR BUYING 


Youngstown, O., April 6.—Steel 
oor in this district are 
discussing the probability that wage 
| reductions will be inevitable by June 
unless the automotive industry 
comes to the rescue with increased 
buying. 

Steel output in this district is now 
running at about twenty per cent 
of capacity, with March business 
about the poorest, with the excep- 
tion of December 1931, of any month 
in several years. This whole district 
has its eyes anxiously turned upon 
Detroit and is hoping for an in- 
crease in automotive huying. 


the 











Automotive Spring Sales Drive 


Arousing 


CHICAGO DEALERS 
GET DETAILS OF 





NEW REO SIXES: 


Chicago, April 6.—Elijah G. Pox- 
son, general sales manager of the 
Reo Motor Car Company, yesterday 


divulged to dealers here the details | 


of the forthcoming model S, Reo 
sixes, announcement of which wil 
be made shortly to the public. The 
base price of the new models will | 
be $995. Mr. Poxson also informed 
the dealers in this area that the 
higher priced cars will hencefoiw%h 


be known as the Royale Custom, | 


Royale Elite and Royale. 


| 
The gathering of dealers was held | 


at headquarters of Thomas J. Hay. | 
Inc., 
2220 S. Michigan Ave. Mr. Poxson | 
pointed to a number of bright signs 
in the business skies, mentioning | 
the starting of operation by the 
Reconstruction Finance Corporation, 


the negligible number of bank fail-| 
ures thus far in 1932, the prospects | 


of success in the drive to balance 
the budget, the advent of the spring 
automobile selling season, and the 
lifting of suspense over new mode! 


announcements in the low priced 
field. 

It was also announced _ that 
Thomas J. Hay, Inc., which here- 


tofore has concentrated upon whole- 
sale distribution, will handle retail 
selling as well at its headquarters. 
The dealers were urged to take ad- 
vantage of the floor space, where 
the full line of cars may be dis- 
played, by bringing prospects into 
the Thomas J. Hay 
sending them in, accompanied by a 


letter of introduction, with the as-| 
surance that they would be handled 


in the interest of dealers in ques- 
as 


‘GOODYEAR LICENSED 


TO MAKE RAIL TIRES 


Tire | 


Akron, April 6.—Goodyear 
and Rubber Company has received 
license to manufacture “rail tires” 
in the United States under the 
Michelin French patents. 

The Budd-Michelin Company, 
Philadelphia, is now building spe- | 
cial coaches to be used with the 
rail tires. Goodyear tires will be in- | 
stalled on the new coaches and a 
shipment will be sent to France this | 
week to be tested over French rail- | 
ways. 
the tire from running flat in case 
of puncture. 

The special Budd-Michelin 
coaches are built of stainless steel 
and have a weight of 11,000 pounds, 
as compared with as high as 150,000 
pounds for the big Pullmans, ac- 
cording to Goodyear Officials. 


The rail tired car can be operated | 


by a 90 h. p. automobile motor and 
can be started and stopped quickly, 
like an automobile. 


NEW FORD USING 
CAST BRAKE DRUMS | 


New York, April 6.—Brake drums 
on the new Ford V-8 cars, which 


Na tional kn thusiasm 


i Motors, Ford, Studebaker, Plymouth Special 
Exhibitions Play to Capacity in 
Many Sections 


DETROIT, April 6.—Reports being received in this city 
from the various new model introductions and concentrated 
sales efforts in places throughout the country indicate that 
the public is turning out to see the new products of the auto- 

motive industry in even greater numbers than had been 
Tiana —* hoped. 


: FEW CHANGES SEEN 


distributor for this territory, | 


Building or | 


An internal device prevents | 


IN CAR SALES RANK; 
PONTIAC NOW THIRD 


New York, April 5.—With new 
passenger car registration returns 
available from all but two states for 
| #ebruary, the first five cars in 
point of retail sales in the domestic 
market in that month are Chevro- 
|let, Ford, Pontiac, Buick and Plym- 
outh, in that order. 

Studebaker stepped up into sixth 
place as the later returns came in, 
with Dodge ranking seventh on the 
sales ladder. Chrysler was eighth, 
Oldsmobile ninth and Essex tenth. 

At the top of the next group of 
five cars is Willys-Overland, in 
eleventh place, with De Soto rank- 
|ing twelfth, Nash thirteenth, Gra- 
ham fourteenth, and Hudson fif- 
teenth. 

The next group of five rank as 
follows: Hupmobile sixteenth. Au- 
burn seventeenth, Cadillac eight- 
|eenth, Packard nineteenth and) 
Rockne twentieth. 

La Salle and Willys-Knight are 
tied for twenty-first and twenty- 
|; second places, with Reo twenty- 
third, Lincoln twenty-fourth and 
Pierce-Arrow twenty-fifth. 

Marmon is twenty-sixth, De Vaux 
| twenty-seventh, Franklin twenty- 
eighth and Cord twenty-ninth. 

Registrations of General Motors 
cars in the reporting states in Feb- 
ruary accounted for 51 per cent. of 
the total, with Chrysler Corporation 
taking 15.4 per cent. of all the sales. 
Ford took 11.8 per cent., Hudson and 
Studebaker 4.7 per cent. each and} 
the Willys-Overland group 3.4 per 
cent. This was a total of 91 per 
cent., leaving the rest of the indus- 
try with 9 per cent. of the total sales. | 


| 








Following the announcement by 
General Motors that 1,250,000 people 
visited the company’s shows in fifty- 
five cities later reports not yet 
compiled indicate that crowds are 
sillrunning ahead of the most op- 
timistic expectations. No announce- 
ment has been made by the Ford 
Motor Company of the number of 
people who have visited showrooms 
to see the new models but the total 
is known to be large. Dealers for 
all lines are highly satisfied with 
the number of visitors inspecting 
their cars in many cities, and actual 
sales recorded. 


New York, April 6—The General 
Motors show at the Hotel Astor in 
this city is drawing capacity crowds. 
Up to the closing hour on Tuesday, 
the half-way mark of the exhibition, 
which concludes at midnight Sat- 
urday, April 9, more than 75,000 vis- 
itors had been clocked, 

There are several other General 
Motors exhibits being held in vari- 


ous parts of New York city, divid- 
ing the patronage. The show at 
the Astor, however, is leading in the 


number of visitors. 


Chicago, April 6.—With the Gen- 


|eral Motors exhibit and the show- 


ings of the new Ford and Plymouth 
drawing the largest crowds, public 
interest in the trade’s spring drive 
for sales here continues unabated, 
according to reports from distribu- 
tors and dealers, 

The attendance at the General 
Motors display in the Merchandise 
Mart has gone well over the 50,000 
mark. Ford dealers who were for- 
tunate. enough to have cars at an- 
nouncement time found their show- 
rooms so crowded that a view of 
these automobiles was virtually im- 
possible at times. Some were forced 
to have lines formed, with visitors 


(Continued on Page 6) 





17 Makes Show Gain i in 
Cook County in in March 


Chicago, April 6.—Chevrolet, 
Buick, Pontiac and Oldsmobile, in 
| the order named, led in Cook county 
|new car registrations for the first 
quarter. Total listings were 8,623 
|for this year, compared with 15,753 
for the same period of 1931. 

Honors for gains of individual 
makes go to the Chrysler group. 
Plymouth scored a percentage of 
gain of 165.9, De Soto 55.1 and 
| Chrysler 8.4. Others to show in- 
creases over the preceding year were 
Graham with 52.2 per cent. and the 
Willys group with 27.1 per cent. 

* New car registrations for March 
showed an appreciable decline from 





were introduced throughout the 
country last week, are of electrically 
cast alloy made to Ford specifica- 
tions, and not the centrifuse as pre- 
viously reported. 





March, 1931, with only 3,080, as 
against 6,138. However, the figures 
were 166 cars better than those for 


(Continued on Page 4) 





WHITE ANNOUNCES 
NEW SIX TRUCK 


Cleveland, April 6—A new six- 
cylinder truck of the most advanced 


engineering design having a tonrage 
rating of 3 to 4 tons and an allow- 
able gross weight rating of 18,000 
pounds, is announced by the White 
Company. 

This new truck, known as Model 
618, is capable of carrying a large 
pay load at a speed of around 35 
miles per hour. It is adaptable for 
all around trucking purposes and is 
also especially suited for all kinds of 
public utility service. 

It is powered with a While six- 





(Continued on Page 4) 
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CRUDE OIL OUTPUT 


N. J. Truck Club Official 
Hits at Bills in Legislature 





ereases in motor truck taxes and/ in the state. 
they have been enlisted to the sup- 


fion” either because of selfish| Involved in the operation of these | phe daily average production east 


motives, or because they have never | vehicles are investments in ter-|of GQalifornia was 1,656,900 barrels, 


analyzed the facts, declares Alfred| minals, garages and various other|a; compared with 1,670,950 barrels, 

D. Way, secretary of the Motor properties, which net the states,|, decrease of 14,050 barrels. 
Truck Club of New Jersey. | counties and municipalities a con- Imports of petroleum (crude and 
“The present heavy tax contribu- | Siderable revenue in taxes each year. | refined oils) at the principal United 
tions of motor trucks, and the in-| “Zt has been suggested that taxes/ states ports for the week ended 
numerable ways in which the op-|0" trucks for New Jersey be predi-| april 2 totaled 4,131,000 barrels, a 
_ icated on the increase recently adopt- daily average of 590,143 barrels, 








eration of these vehicles expedites ; 
commerce and reduces distribution Jed by New — = ore compared with 1,868,000 barrels, a 
costs, should be given full considera- = ms Soot ta aco — be daily average of 266,857 barrels for 
tion before discriminatory increases | | eased oy in Semacionae measure | ('®, Week ended March 26, and a 
are made, particularly at a time like to nact ~ overnmeantal deficit. and daily average of 354,179 barrels for 
this when living costs must be kept that the ovavaiune for the additional the four weeks ended April 4. 
at a minimum,” he said. “> mak a : . lee i: aimee 
“Bills tor truck tax increases, up | 6? — will be effective only FINANCIAL NEWS 
for consideration in the 1932 legisla- “Another misconception passed 
ture, if enacted, will work a serious |, : os ‘ a See con 
hardship, not only on the shippers ae miata aokaaine bts TIMKEN ROLLER BEARING CO. 
but on the public, which payes the | oto, truck taxes have not been|_ Operations of the Timken Roller 
transportation rates in commodity | altered since 1924. An inspection of Bearing Company in 1931 resulted 
prices. the facts shows that the imposition |i" @ net profit of $2,571,341 after 
“Such legislation will not aid the lof the gasoline tax has brought from depreciation, idle plant expenses, 
railroads, which have conducted an | trucks an annual revenue that rep- Federal taxes and other charges. 
intensive propaganda campaign for| ecsents an actual increase of 100 This was equivalent to $1.06 a share 
the passage of anti-truck legisla- | per cent. in special highway taxes. on 2,411,842 shares, in the preceding 
tion. Trucks provide a different; «> the public is to retain all the | Compares with a net profit of $7,- 
service than that rendered by rail- ladvantage inherent in public high- 524,122, equivalent. to $3.12 a share 
roads, and as long as the carriers | ways, extreme caution must be exer- | ° 2,411,842 shares in the preceding 
attempt to meet truck competition | ¢icseq in arriting at the extent to| Year. 
with obsolete operating mvthods,/ which the vehicles must be taxed, The company’s balance’ sheet 
truck transportation will increase | anq how much regulation is needed. | Shows current assets of $21,487,199, 
through shipper choice, regardless “An overdose of taxation and| including $14,037,365 in cash and 
of how expensive it is made by dis-| regulation will lead the way up a marketable securities. Current lia- 
criminatory legislation. idark alley where the public’s pockets bilities were $1,144,067. The balance 
“The truck is a shipper’s tool of | will be picked of the dividends it is | Sheet at the close of 1930 gave cur- 
business. More than 85 per cent.|peing paid on its highway invest-|Tent assets of $24,630,774, including 
of those registered in this state are | ment. Imposing excessive legislative $14,546,570 cash and marketable se- 
owned by shippers. These shippers | burdens on highway users will bring | Curities and current liabilities of 
as well as independent truck jin the law of diminishing returns to | $2,295,499. 
operators are carrying a heavy tax |effect a decrease, not only in the| Seventy-five per cent. of all new 
burden in registration fees and in! number of taxable vehicles, but also| locomotives bought in 1931 are to 
gasoline taxes for the right to use |in tax revenue derived from associ-| be completely or partly equipped 
the highways. They are paying 36 | ated businesses connected with their| With Timken bearings, H. H. Tim- 
per cent. of the special highway maintenance, operation and sale.” ken, chairman, says in the annual 
ae ~ report to stockholders, adding: 
“The outstanding order was for 
NATIONAL MOTORS CO. SPECIAL DAYS AT the installation of Timken bearings 
on 150 new electric locomotives for 
SIGNS NEW DISTRIBUTOR G. M. SHOW IN N. Y.| the Scnaeien Balen olka 
. prominent installations are on the 
Irvington, N. J., April 6—F. T.| New York, April 6.—Army offi-| leading trucks of twenty new steam 
Macrae, president of the National | cials will attend the General Motors locomotives for the Lehigh Valley. 
Motors Manufacturing Company, | exhibit at the Hotel Astor Thursday, —_ oo a & West- 
Irvington, builders of Day-Elder | and while there will examine the a on Me ag Rig nce an 
motor trucks and buses, has signed | display with a view to further| two steam locomotives and for the 
a franchise for Day-Elder distrib- | motorization of mobile forces. Fri-| leading trucks of three other loco- 
| day has been designated as women’s | motives.” 


tors j itts § | : 
utors in Pittsburgh and Akron. M. | day, and it is expected that hun- ps 


J. Connell Motor Company, noW| dreds of women invited will attend. SPARKS-WITHINGTON CO. 
Day-Elder distributor for Akron,| Army orders, which recently prac-| Sparks-Withington Company re- 
was formerly manufacturer of the | tically eliminated mule-drawn car-| ports for the six months ended De- 
os a ae & D. Cutting | riers from the service of supply,|cember 31 net loss after taxes, ex- 
“colin pres ay-Elder in Pitts- | have added to the interest of mili- | penses, depreciation and _ other 
en. 3 tary experts in motor transport. charges, $472,657, against net profit 
Wholesaleman Charles W. Govan An invitation has been issued by | 0f $495,430, equal after dividend re- 
of Day-Elder returned from his} General Motors to Major General | quirements on 3,637 shares of 6 per 
Western trip last week and reported | Dennis E. Nolan at Governors Island | cent. preferred to 54 cents a share | 
motor truck activities in general at | to attend the show. A special mu-/|0n 901,011 no pdr common shares | 
a very low ebb. | sical program is being prepared for |for the six months ended December 


- | the occasion. 31, 1930. 
RICKENBACKER JOINS STANDARD STEEL S 
AMERICAN AIRWAYS PHILA. TRUCK GROUP . TEEL SPRING 
: SEEKS NEW MEMBERS Standard Steel Spring Company 
; | reports for the year ended Decem- 
New York, April 6—Major E. V.| ; nici, ber 31 net loss after charges of 
Rickenbacker has resigned his post| Philadelphia, April 6—The Phila- | $220,830, against net income of 
with the General Aviation Corpora-|“!phia Chapter of the Pennsyl- oar Bh on ‘oe sor 
tion, a General Motors subsidiary, | ¥@%4 Motor Truck Association, Inc., vo 4 ‘ : 
to Boceme vieo-sresidens of the re-| has started an intensive member- AMERICAN BOSCH CORP. 
cently reorganized American Air-| ship campaign, to close on May 18 At annual meeting of stockhold- 
ways, Inc., i a . 7 : 
ee. has absorbd the the date of the association’s May ers of United American Bosch Cor- 
’ s. ey , ,| poration, directors were re-elected. 
a —— | meeting. Several hundred dollars Herman Walker was elected treas- 
MASS. HOUSE PASSES worth of prizes are offered to those |urer, succeeding Morris Metcaif, who 
AUTOMOBILE INQUIRY BILL | members whose efforts prove most | continues as vice-president and di- 
penton. Mass., April 6.—The House | productive, the scores to be based | rector of the corporation. 
ay passed a measure to insure|on the dollar volume of dues col- 
the payment of hospital charges for | lected. Truck operators, truck STEWART WAENER CORP. 
services rendered to injured per-| manufacturers, distributors and . omnes —, of Rewart 
sons out of proceeds of compulsory | dealers in commercial vehicles are a _— > a ja 
automobile insurance policies. The | to be solicited for membership. H. E. were auth ‘eed . d — _ _ 
bill now goes to the Senate, where| Boysen, Philadelphia Drayage and - me ee 6 eae, 
it will encounter considerabl . Joseph E. Otis, Jr., vice-president 
a iderable oppo- | Express Corporation, is chairman | and general manager of the Alemite 
sition. of the membérship committee. Corporation, was elected. The other 
additional member is to be chosen 
later. 

















STUDEBAKER AND ROCKNE 
DEALERSHIP OPENED 
Montgomery, Ala., April 6 (UTPS). 
—Formal opening of the Segrest- 
Milwee Motor Company was held 
recently in the building that housed 
the local home of Studebaker for 
many years, The company will 
distribute Rockne and Studebaker 
automobiles in this territory. G. W. 
Covington is president of the new 
company. L. L. Segrest is vice- 
president and W. J. Milwee, secre- 
tary-treasurer. 


TRUCK AND BUS ISSUE—APRIL 22 


In addition to up-to-the-minute specifications with 
prices, the issue will contain latest registration figures 
by states and makes, in addition to news and articles 
of interest to every truck dealer, fleet owner and bus 
operator, who will receive the issue. 


No added charge for extra distribution 


AUTOMOTIVE DAILY NEWS 350 Hudson Street 


SHOWS LITTLE CHANGE 


New York, April 6—The Ameri- 
can Petroleum Institute estimates 
that the daily average gross crude 

Newark, N. J., April 6.—Only a; taxes, though they represent but 15 | oj] production in the United States | 
few persons favor proposed in-| per cent. of the vehicles registered | for the week ended April 2 was 2,- 
154,000 barrels, as compared with 
“Highway use taxes are only one / 2 163,050 barrels for the preceding | 
port of this “program of confisca- | form of assessment on truck owners. | week, a decrease of 9,050 barrels. | 
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Silver Anniversaries 


* ‘* * 


Strenuous Selling Stunts 


* = “* 


| | More One-Leggers 


Me 4 € 





Taxes 





ft “ * 


Chris Sinsabaugh— Detroit Editor 








ILVER anniversaries which have anything to do with the 
automobile business always appeal to me because at such 
affairs your present chronicler usually finds veterans who 
'can gossip with him about “those good old days.” Therefore 
iI am accepting Eddie Edenburn’s invitation to attend the 
twenty-fifth annual meeting of the Detroit Auto Dealers’ 
| Association, to be held Monday evening at the Fort Shelby. 
of * . 

DIGGING INTO THE HISTORY of this ancient and 
| honorable organization, I find that it was not formed to 
promote an automobile show. As a matter of fact, Detroit 
had been holding shows for seven years previous to the 
creation of the D. A. D. A. 

George E. Lane, Joseph P. Schneider, J. H. Brady, 
George Grant and R. K. Davis were the first set of directors, 
and Commodore McLeod, deceased, then handling the Max- 
well, was the first president. Lane, then a partner of William 
F. V. Neumann with the Pierce-Arrow, followed. Schneider, 
who had the Stevens-Duryea, was the fourth president, and 
the following year, 1910, Lane was recalled. 

George D. Grant, who, with his brother, sold the Buick 
and then the Thomas-Detroit, after which he branched out 
as the manufacturer of the Grant at Cleveland, sat on the 
1911 throne. Neumann succeeded him, and after that Joseph 
P. Schulte, veteran Cadillac representative, had his inning. 
Schulte also presided in 1927. 

* * 1k 

FOLLOWING THE FIRST SCHULTE REGIME came 
C. C. Starkweather, Buick; F. N. Sealand, Winton; W. J. 
Gordon, Chandler; C. E. Baker, Willys-Overland; W. J. Bemb, 
Buick; A. L. Zeckendorf, Cole and Chandler, two terms; 


G. O. Simons, Willys-Overland and now Chrysler in New 
York; H. R. Graham, General Motors Truck; R. H. Williams, 
Hupmobile; A. L. McCormick, Paige; W. J. Judd, Nash; L. H. 
Saunders, Reo; Bruce Dodds, Ford and De Soto, and R. K. 
Chambers, Chevrolet, the present incumbent, 

+ * * 

IN THESE STRENUOUS TIMES the business world 
seeks to stimulate buying interest by giving away automo- 
biles in contests and the like, but I note a diversification of 
this idea in the advertisement of a local real estate concern 
which strikes me as original. 

The firm specializes in building bungalows, and adver- 
tises that a new Ford V-8 sedan will be given as a bonus 
“absolutely without an increase in the price of the bungalow 
to the buyer” to each of the first five to order one of these 
$5,190 homes. 





* * * 


AGAIN I. HEAR from the story I wrote about the 
appeal the Dodge with the automatic clutch has for one- 
legged persons. This time Lester White of Mackenzie, White 
& Dunsmuir, automotive and radio jobbers in far-off Van- 
couver, B. C., is the correspondent. 

White tells of a one-armed driver he rode with in Chicago 
in 1918 who handled his Dodge runabout as easily as if he 
were not a cripple. Stopped by a red light, he brought his 
ear to a standstill, reached over with the left hand, put the 


gearshift lever back into low and then waited for the green 

light. He accelerated, kicked the gearshift lever with his 

foot from low across to high and was on his way through 

the heavy traffic. This chap had the transmission changed 

slightly so he did not have to bother with second gear at all. 
* * ” 


THE AUTOMOBILE INDUSTRY here, while groan- 
ing under the special tax the House seems determined to 
force on us, finds consolation in the fact that it accomplished 
what it set out to do with the Ways and Means Committee— 


having the automobile left out as subject to special tax in 
the bill reported by that committee. The N. A. C. C. of course 
could not control the action of the House, which went hog- 
wild on the committee’s report and restored the special tax. 














Retail Salesmen 








sion of the industry. 


let us get it ready for publication. 





you commissions, 


This department is devoted to the interests of the retail sales divi- 
Salesmen, this is your department. 
Daily News wants you to get something from this department that will 
help you in your work on the firing line. 
your own experiences, successes, failures to help your brother salesmen. 
Send in your story in the form of a letter, or even a postal card, and 


may help another salesman to make sales or avoid errors that cost 
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This Is Your Page 





| will help you in your talk with the 


Automotive |} man of the house when they are 






both home in the evening. If at | 
It wants you to pass on | all possible get them in your 
|demonstrator and, while pointing 






| out different features during your 
|ride, arrange your course so that 
lit is possible to finish up at the 





Your achievement or your mistake 





Mike Persia, Star Sales 
For Ormsby Chevrolet Co., 





| 
| 


MAKE YOUR FRIENDS GET | 


YOUR PROSPECT UST 


By THOMAS W. GEMMILL 
Willys-Overland Salesman in Chicago 


The matter of getting “suspects” is one that I deem of | 
Concerning this, my experience has 


utmost importance. 


taught me a number of ways which, if worked consistently, 
will bring in a constant flow of names and addresses of pos- 


sible purchasers. 


The most important source, of 


course, is your most recent deliveries | 


and your satisfied owners you have 
delivered in months past. Tt is a 
good practice to call on new owners 
twice a month and your older ones 
at least once a month. Invariably 
some of them have heard of a 
neighbor or one of their fellow 
workers who has been talking car, 
either used or new. For his in- 
formation, I have a standing offer 


of $5 and $10 for a used or new) 


prospect in the event they are closed. 


A second source, which, in most | 
If you} 


cases, is sadly neglected. 
had sold a customer who was en- 
gaged in, let’s say, the radio busi- 
ness, and you needed a radio for 
yourself or heard of anyone want- 
ing one, you would naturally give 
your customer the preference. By 
the same course of reasoning, your 
butcher and grocer will be glad to 
help you, as their good customer, 


by keeping their ears open for the} 


ladies’ gossip while shopping. They 


| brakes. “More often you will find 








they want to know about the riding 
comfort, the handling ease and the 
safety factors of your product. If 
they want to see speed, they will no 
doubt ask for it, and if they want it, 
give it to ’em, for you have plenty 
of it to show them. 

We have a very formidable array 
of selling arguments in the form of 
insulated bodies, doors mounted on) 
piano hinges that can’t sag, dot 
drop frames for safety at h 
speed, fingertip contro] and excep- 
tionally large weather-proof brakes. 
Another point I never fail to stress 
is the large and sturdy general ap- 
pearance of the car as compared 


|with the narrow and somewhat 
flimsy appearance of competitive 
makes. Our extra wide tread, with 


portant. 

Salesmanship is one of the high- 
| est paid businesses in the world to- 
day, and one that can be highly in- 
| teresting to those engaged in it. 
| One of the most important things 





hear a lot of valuable tips, and if} js the salesman’s ability to judge 
they know they will be helping you, | nis prospect and classify him in the 
as well as being able to pick up 4/ first few minutes of the interview. 


five *or a ten, don’t you think they 
will co-operate? You bet your life 
they will, and gladly, too. 

That same thing applies in the 
place where common gossip is part 


‘ 


| The first impression is generally a 
lasting one, and if you misjudge 
| the type of individual you are talk- 
| ing to, your chances are materially 
lessened. By that I mean that if your 


and parcel of their trade, namely,| prospect is vitally interested in the 


the barber shop. Your barber can 
very easily and quite unobtrusively 
bring up the car question while per- 
forming his tonsoria]l operations. 


| the upholstery, the interior fittings, 


| to launch on an intensive sales talk 


License numbers of wrecked Cars | 
anti a good “in” with the stolen car | 


bureau of your police department, 
are two other sure-fire prospect- 


getters that can be turned into cash | 


quickly. 

Of course, most of this is “old 
stuff,” but so many of us fail to do 
these things consistently although 
their value has been proved time 
and time again. Then we wonder 
why we can’t get volume. 

We very often take three or four 


| business man in his office and the 
;evening for getting both the man | 


new cars of different models to our} 


local factories, bakeries and dairies | 
during the time the men are outside 
and have a few minutes to spare. A 
crowd is always curious and will al- | 
ways look at your product. Granted | 
that most of them may not be pros- 
pects at present, they will at least 
talk to their friends and relatives 
about the new cars they saw, and 
among them there may be one or 
more who may be in a position to 
buy right now. At least it’s plant- 
ing the germ of ‘desire in their 
minds, and desire is the first step 
of a sale. | 

I have always made it-a policy to 
contact at least fifteen people a day 
to whom I could definitely talk 
automobile, five owners of Willys- 
Overland products, and the days} 





on the floor from five to ten phone 
calls to owners of foreign makes 
to determine if they are planning 
on purchasing a new car in the 
immediate future. That may sound | 
like a full day’s work, and it is, | 
but the days of soft sales are a/| 
thing of the past, and the man who 
makes any real money this yeer is| 
going to have to work. 

The matter of demonstrations is 
a thing that is sometimes handled | 
very carelessly, thereby jeopardiz- | 
ing sales. Ninety per cent. of your 
prospects are not interested in tear- 
ing down the street at breakneck | 
speed and then being thrown out of | 
their seats by a swift application of | 





|interior of your bodies, the quality of 
etc., it would be folly for any man | 


about our lubrication system, the 
pistons, valves, and cubic inch dis- 
placement, Classify them first and 
then let them have it on the items 
they are most interested in. 

I have found that the morning 
the best time to call on the 
the afternoon for the 


is 
housewife, 


and his wife together to iron out all 
the questions they have in mind. 
Many valuable pointers may be 
derived from the housewife that 


Uses Big 








US 


Never in the history of motordem have used cars been priced se low. And never have we been able to 
variety thereaghly reconditioned mechan: 


tractive setting. 


| 


ible | know it if we don’t contact them | 
igh | and SHOW THEM by actual dem- 


! 


ED C 


showroom, where there is a very 
definite automobile atmosphere 
that can’t be interrupted by the 
children or friends dropping in for 
a little chat. 

It is only natural for people 
who are planning on the _ pur- 
chase of an automobile to be enthu- 
siastic about a well-planned dis- | 
play of beautiful cars in an at- 
The psychological 
efiect will be well worth your ef- 
fort in getting them in, and, in 
addition, you have the benefit of 
the so-called “double close,” with 
which your dealer or sales manager 
| will be glad to help. Two heads 
| have always been better than one 
on any automobile deal. 
| Frankly, men, I feel that Willys- 
|}Overland, in commemorating their 
|silver anniversary, has given us the 
{best line of of cars it has ever 
|manufactured in its history—a line 
|that is greatly superior to competi- 
| tive makes in the same price class. 
| It’s our job to be sure that the 
bulk of prospective buyers this/ 
spring KNOW THAT THEY ARE) 
SUPERIOR. How else will they! 








| 


| onstration? 
' Granted that economic conditions | 
in this country are not what they 


comfortable volume of automobile | 
units, both new and used. Just how | 
many we of the Willys-Overland re- | 
tail organization get will depend en- | 


“guts” we have. | 

Let’s redouble our efforts this year | 
instead of slumping down and re- | 
signing ourselves to the feeling that | 
|“there ain’t” no business, so why 
work your head off? The men that 
put forth the effort in 1932 will be 
more than rewarded in the years to 
come. 





CHEVROLET SALESMAN | 
SELLS SCHOOL BUSES, 


i 
Westford, Mass., April 6—When 
school officials of this city an- 
nounced recently they were in the 
market for four school buses, Gor- 
den B. Seavey, salesman for F. K. | 
Johnson, Chevrolet dealer at Lex-| 
ington, Mass., entered the competi- | 
tion. His deluge of sales talks, | 
demonstrations and literature made} 
only one answer possible. Chevrolet | 
buses were ordered. 


GOODRICH SALES UP 
Akron, April 6.—B. F. Goodrich | 
Compnay annotnces that sales of 
tirst line tires in January and Feb- | 
ruary were 25.9 per cent. ahead of | 
those for like months last year. 


Space to Put Over Big Sale 
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Leok At These Real Bargains ‘ 
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| car for so much down, so much per 


ES 


man 


Gives His Success Recipe 


For approximately ten years Mike Persia, one of the 
leading salesmen for the Ormsby Chevrolet Company of 


San Antonio, Tex., has been 


selling automobiles in Bexar 


county, and during all of these ten years his name has been 
consistently among the leaders of new and used car sgales- 


men. 


selling is to build up a good follow- 
ing of satisfied customers,” Mr. 
Persia stated. “To do this it is ne- 
cessary to create satisfactory sales. 
Many salesmen fail because they 
strive more for big sales than sat- 
isfied customers and the reaction 
is detrimental. 


“Quite frequently I will have a 
prospect who is interested in a new 
car, but who, on investigation, is 
found to be unable to meet the re- 
quired monthly payments. When 
such a caSe arises, I always sell him 
a late model of the same car, thus 
making a sale and keeping the 
limits within the ability of the cus- 
tomer to pay. 

“Last week a man came into the 
salesroom who was enthused over 
the new 1932 Chevrolet. He looked 
the cars over and was in a buying 
mood. However, when it came to the 


| should be, there will still be sold a monthly payments, it was found 


that, under present circumstances, 
he could not meet them. I could 
have gone ahead and forced through 
the sale, but to have done so would 


its resultant roominess, is very im-|tirely on how much energy and | have resulted in a repossession in a 


short time, and dissatisfaction all 
around. 

“We had a 1931 model in our used 
car department which I showed him, 
and which he could buy in terms 
which he could easily meet. I sug- 
gested that he buy this car until 
conditions improved, when he could 
trade it in on a late model and be 
well pleased. He did this and is 
one of our best boosters. 

“The majority of my prospects 
come from friends and _ satisfied 
customers. I have a number of tele- 
phone calls every week from cus- 
tomers who tell me of some ac- 
quaintance who can buy a car. 


They are good enough to furnish me | 


with all the essential information 
required, and their co-operation 
generally results in a sale, 

“One of the best plans I have 
found successful in completing 
sales is to never mention a figure 
in a trade-in sale. 
an allowance is made for the old 
car, the prospect begins to compare 
in terms and think in figures. That 
results in more lost sales than any 
other cause. 

“I avoid this by telling the pros- 
pect that we will sell him the new 


we 
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1928 Chrysler Sedan 1929 Peatinc Coach 
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1930 Fordor Sedas 
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“1929 Ford Sedan 
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KANTER CHEVROLET, Inc. 
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A HALF PAGE splash announcing a ten-day used car sale was used by Kanter Chevrolet Inc., Passaic, 
N. J., with telling effect 


Just as soon as} 


His methods in selling bring out a number of interest- 
ing points which will prove of valu 
“One of the principal points in¢— 


e to other salesmen. 


month, and his cld car, This gives 
him the story as he will get it in 
the end anyway, it eliminates the 
haggling over how much will be al- 
lowed on the trade-in, and brings 
the sale right down to a yes or no 
status. 

“I avoid appraisals until the last 
thing. My business is to sell auto- 
mobiles, and not to make appraisals. 
I put all my effort into selling, in 
acquainting the prospect with the 
domifiating features of the new 
Chevrolet, in bringing out its su- 
perior qualities, and in bringing his 
mind around to a point where he 
will be more interested in owning 
a Chevrolet than anything else. 
Then, when I have brought him to 
this point, I tell him we will take 
his old car and he can pay so much 
down and so much per month, 
Nothing is said of the appraisal. 
The car may be in A-1 condition, or 
it may be almost junk. I talk only 
in sales terms. “ 

“In my selling experience I have 
observed that many salesmen waste 
a large amount of time interviewing 
! prospects who will never be in a 
position to buy, or for some reason 
will not have their sales approved. 
This is a condition which every 
salesman must avoid if he is to get 
as many results as possible from his 
interviews. It is a condition which 
I had to work hard to overcome 
when I started selling, and one 
which every salesman encounters 
when he starts out, 

“By constant study and observa- 
tion, it is possible to determine all 
the essential points concerning a 
prospect after five minutes’ conver- 
sation. To do this, it should first 
be determined what information is 
required, then means of acquiring 
this information in an adroit man- 
ner should be studied. It takes 
quite a little experience before means 
are fairly worked out, but in the 
| end it will save a lot of time and get 
| better results, 

“Just as a firm advertises, so 
| should a salesman. I have found it 
a big help to keep my name before 
the public. On the spare tire on 
my demonstrator I have a special 
tire cover, calling attention to the 
new Chevrolet, and the fact that I 
am a Chevrolet salesman. To show 
how this commands attention: Last 
| week I met an old acquaintance of 
| mine whom I had not seen for some 
| time. After chinning around for a 
while, I said to him, ‘By the way, 
I'm working for Ormsby Chevrolet 
now.’ I was surprised when he re- 
torted, ‘I know it. I saw your sign 
on your tire cover a few weeks ago.’ 

“To get good results, and to get 
consistent returns, the salesman 
should plan his daily work so as to 
get the maximum amount of returns 
with the minimum amount of ef- 
fort. Interviews should be arranged, 
and the sales canvass should be so 
planned that it may be thoroughly 
covered within a given time. When 
selling, keep all efforts directed 
Strictly to sales. Work those pros- 
pects who offer the best possibili- 
ties for sales, and save those who 
look weak until there are a few spare 
moments to be used up. These prac- 
tices increase the efficiency and 
| sales.” 
| Mr, Persia has been a consistent 

During the current year 





| producer, 
he has sold thirty-two new cars and 
11 used cars, or fourteen per month 





NEW NASH DEALER 

East Orange, N. J., April 6.—East 
Orange Nash, Inc., has been ap- 
pointed exclusive representative for 
sales and service of Nash cars in 
this territory. The showroom is 
located at 441 Main St., East Orange. 
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The Passing of the Four? 


OME close observers of automotive developments believe 
kJ that Henry Ford intends to subordinate his four-cylinder 
model to the eight so completely that the former type will 
eventually be dropped and the company will concentrate on 
the eight-cylinder car. 

These observers base their opinion that in presenting 
his new models Mr. Ford has emphasized the eight to the 
almost complete neglect of the four-cylinder line. They hold 
that the price differential of $50 is not great enough to sell 
a four in competition with an eight. 

To us the reasoning is not altogether conclusive. It 
was obvious that with the Ford organization bringing out 
a brand new eight-cylinder line it would concentrate its 
early advertising effort on that completely new offering. 
The four-cylinder Ford is already known to all Americans. 
It was not necessary to put much energy into presenting a 
new model in an already familiar line. 

But the eight did need a hearty send-off, and it got it. 

Naturally enough the first sales of the new Ford are 
running heavily toward the eight. In Toledo last Thursday, 
the first day on which the new models were shown, the 
Ford dealers sold 150 cars, of which 135 were eights. 

However, it seems to us that the four-cylinder model is 
likely to enjoy a very respectable sale, after production 
really gets under way. The car has known factors of econ- 
omy and efficiency. There are hundreds of thousands of 
owners who are driving Model A’s and have always driven 
four-cylinder Ford cars. Many of these are creatures of 


habit and they are going to ask for four-cylinder cars when 
they are ready to replace their present mounts. 

The two four-cylinder cars that now constitute the class 
are Ford and Plymouth. Both of these cars have ingenious 
arrangements for counteracting the vibration, which is the 
four’s besetting sin against comfort. We rather expect to 
see the four-cylinder car stick around with us for a while, 
gradually departing. We do not look for any sudden and 
spectacular elimination of this once universal type. 


Helping the Salesman 


OR a long time Automotive Daily News has felt that 
there was need for greater help being extended to the 
industry’s retail salesmen. The success or failure of any 
manufacturer in the final analysis depends on the work of 
its retail salesmen, the men on the firing line in the front 
line trenches, so to say. 

With this idea in mind this newspaper has started a 
department intended primarily for retail salesmen and their 
bosses, the retail sales managers. In this department will 
appear stories of successful retail sales efforts by companies 
and individuals. Brief biographies of salesmen who have 
made distinguished records and statements from them telling 
how they did the job. 

A department of this kind can only be valuable through 
the assistance of the very men for whom it is written. We 
want our salesmen readers to contribute to the department. 


We want them to pass on to their fellows the ideas that 
they have originated or developed. Theirs is a vitally im- 
portant job and, strangely enough, the individual prospers 
when the whole race of salesmen prospers. 

Salesmen, let us hear from you. You have a department 
of your own now, devoted to your Interests and advancement. 
pep us make it the best department in Automotive Daily 

ews. 


Busiress 


New York city. 











te 


Alexander Johnston, Secretary 
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In This Corner... . 


Opinions, suggestions, complaints, criticisms, grievances or what 
have you. Open to every one to say anything, anyhow, any time. The 
communications printed in this department represent the ideas and 
opinions of our readers, They are not necessarily ours. If you have 
something to say en any phase of automotive activity, wholesale, retail 
or abusive, let us hear from you and we will tell the world. 


Who Said Depression? 
Not Elgin Machine Works 


Automotive Daily News: In 1931, 
not one week of the fifty-two have 
we ceased operating full time. Addi- 
tional expensive equipment was 
purchased to improve the quality of 
our product to meet the develop- 
ment of the modern motors de- 
signed by progressive engineers of 
today. In 1931 our production and 
sales exceeded the year previous, 
and the first quarter of this year 
far exceeds the first quarter of last 
year. In fact we have proved to 
ourselves and our jobbers that by 
placing all effort to sales, service 
and quality, depressed conditions, 
as we now have, are really only a 
myth. None of our employees knows 
what depression means, and while 
practically all the automotive manu- 
facturers have cut their pay rolls 
we have maintained the same scales 
as in the past. Not one of our em- 
ployees has received a cut in pay. 

Increased sales have compelled us 


to place three additional warehouses 
in operation, and today we operate 
ten warehouse branches in potential 
points for the convenience of all our 
jobbers so they too can increase 
their sales and give the kind of 
service their trade demands in these 
depressed times. 

More up to date and scientific | 
equipment is now on order. This 
will aid us to take care of the in- 
creased business together with all 
our departments that are now work- 
ing overtime. Judging from the 





many new contacts we have made 
so far this year, we are going to 
continue making more and better 
“Elginlap” Piston Pins. It will also 
assist us to hold our distinction in 
the automotive field as being the 
largest independent piston pin 
manufacturer in the world. 

Cc. P. BRUCKER, GEN. MGR. 
Elgin Machine Works 
Elgin, Ill. 





117 Makes Show Gain in 






Cook County in March 








(Continued from Page 1) 


February, 
listed. 

It is interesting to note that sev- 
enteen makes scored individual in- 
creases for March over February. 
Those gaining, with comparative 
figures, follow: 


when 2,914 cars were;quarter of 270, which compared with 
174 for 1931. 

The new Graham listed 236, 
which compared with 155 for the 
first three months of last year. Of 
the total for 1932, 183 were of the 


Eight. 


: March Feb Ford, in fifteenth place, registered 
Buick bexione & aceMateeie ed's 220 206 | 209 Model A’s for this year, com- 
NN sn 54s Vckeeh sas 80 66 | pared with 3,929 for 1931. In Janu- 
Chevrolet ..ccccccciss 760 734} ary Ford registered fifty-two cars, 
SE nacs ciheecxs 184 127|in February seventy-three, and in 
FIRH kas cncasadacds 152 72 |March eighty-three. 

Ford settee eeeeeesenes 84 713 Cadillac had 195 for this year, 
WEEN, as: d Kaveaaucn 12 11|compared with 194 for 1931. A di- 
ea 89 76 | gest of the figures shows that eighty- 
Hupmobile ........... 73 56|four of the V-8 were listed for this 
a earee 36 26 | year, against 106 last, forty-nine of 
MUO vk ncceacncv’ 12 q7|the V-12, against sixty-five, and 
PRCKATG ...cccccccecces 63 38 |sixty-two of the V-16, against 
Piymouth-~.......0000 140 89 | twenty-three in 1931. 

BOMGRG ones icccveeccs 208 190; Computing the major groups, 
Pe ete ees ee ie da 14 13 | General, Motors units combined had 
MNO on heck a weacess 21 11 |a total of 4,354 for the three months 
Studebaker ........... 157 163 |this year, compared with 5,874 last 


year; the Chrysler list registered 
1,337, against 2,473, and the Stude- 
baker group totaled 569, against 678. 

Following is the standing of the 
individua] makes for the first quarter 
of 1932 compared with the same 
period last year: 


Chevrolet for the three months 
had 2,346 listings for first place. | 
These figures compared with 3,229 | 
for the first quarter of 1931, The| 


low priced General Motors unit has! 
a material lead of 2,137 cars over 


Ford at the start of the second 1932 1931 
quarter. The latter has listed only | Chevrolet cx Gan eean vik 2346 3229 
209 cars since January 1. Buick Siecaaecacniedeane 683 1001 

Pontiac, going it alone without Pontiac eee e eee ‘ecae 649 
the Oakland, is doing nicely as evi- | Oldsmobile ....... cine 673 
denced by its registration of 539 | Studebaker ........ 487 576 
cars for the three months. This es wanna nee aaa wae 400 469 
compared with 649 last year. Pon-| CER ss. ab eee eae 381 359 
tiac finished one rank below Buick,| Plymouth ..........-- 367 183 
which claimed second position with Dodge 0600500008 Pe 802 
683, which compared with 1,001 in Willys Pe: eae 182 
1931. SI cosa cp asaes ea 270 174 

Oldsmobile registered 504 cars for | GANAaM .....-.eeeeees 236 155 
the period of 1932, compared with Packard ...... saeneeee 222 318 
673 for the first quarter last year.| ESS€X «+++ +++++eeeeee: 211 392 
Oldsmobile took fourth place in the Ford erccccoscees eoevee 209 3929 
general standing. ON NSSEPPP Ee rreere 195 194 

Studebaker was fifth with 487, PLIO xc csocness 180 268 
compared with 576 last year. Analyz- ET Seat a abe keban 168 836 
ing the figures by models the “6” Hudson coebenoeseoneee 108 204 
had 215 this year, against 272 last, La A cceackosaaedas 87 128 
the Dictator and Commander 180,| Lincoln ......-+...++: 58 97 
against 201 and the President 92,| Willys-Knight ........ 57 102 
against 103. Pierce-Arrow ......... 45 , 102 

Nash had an even 400 for sixth ee gt eocce 40 108 
position. Last year the Kenosha | Rockne .........se+0-s 37 0 
product listed 469 for the first three |Marmon .............. 36135 
months. 1Pranklin ....se pabeee 35 59 

Chrysler, Plymouth and Dodge | De V@UX.........++.++ 27 0 
were next in the order named, | COMO ........++++seeees 11 61 
Chrysler had 381 this year and 359| Durant .........+++: 4 40 
last, while Plymouth showed a gain Miscellaneous ,........ 57 374 


with 367, against 138, and Dodge 
319, compared with 802. 

The Willys group had a combined 
total of 361, against 284. The Willys 
6 and 8 listed 304 and the Willys- 
Knight 57. Last year the Willys 


NEW CHEVROLET FIRM 

Akron, O., April 6.—D. W. Thorn- 
ton, well-known local Chevrolet 
dealer for a number of years, has 
opened a new Chevrolet sales and 
service plant in Kenmore Boule- 
vard. The dealership is operated 
as Thornton Chevrolet, Inc. 





— had 182 and-the Knight models 


De Soto amassed a total for the 















WHITE ANNOUNCES 
NEW SIX TRUCK 


(Continued from Page 1) 


cylinder L-head engine, 3%, inches 
by 4142 inches, with a _ counter- 
balanced crankshaft, seven main 
bearings and oil and air filters. A 
single plate wet clutch is used, to- 
gether with a heavy duty five speed 
transmission. Four wheel internal 
expanding hydraulically applied 
brakes are standard. 

The model is offered in five wheel 
bases, shortest 136 inches; longest, 
206 inches; three of which have a 
frame eight inches in depth, and 
two, nine inches in depth; all frames 
being heat treated pressed steel 
channel type. A polished cast al- 
uminum radiator shell and tubular 
core and crown fenders are used, 
presenting a distinctive and pleasing 
appearance. Steering is by cam and 
lever type. Starting and lighting, 
with battery ignition, are standard, 
together with 9.00 balloon tires on 
cast steel wheels. 

SPRINGFIELD DEALER 
HONORED BY N. A. D. A. 


Springfield, Mass., April 6.—A. V- 
Reopell of this city has been elected 
a director-at-large of the National 
Automobile Dealers’ Association. 
The Springfield Automotive Dealers’ 
Association is affiliated with the 
N. A. D. A. and the local organiza- 
tion looks upon Mr. Reopell’s ap- 
pointment with considerable pride 
because he is one of only three di- 
rectors-at-large chosen from a na- 
tion-wide membership. 

Mr. Reopell is one of the pioneer 
automobile dealers in Massachusetts 
and he has the distinction of being 
the oldest established Chevrolet 
dealer in New England. 


COMING EVENTS 





APRIL 

2-10—Detroit, Mich. Aeronautical Cham- 

ber of Commerce, National Aircraft 
show. 

7-30—Tel Aviv, Palestine. 


Levant Fair. 
11-16—Boston, Mass. American Oi] Burner 
Association, Ninth Annual] Conven- 


tion. 

11-17—Asbury Park, N. J. Automobile 
Show 

12-27—Milan, Italy. International” Auto- 


mobile Salon. 

21-22—Cleveland, 0. Nationa! Petroleum 
Association, semi-annual meeting, 
Hotel Cleveland. 

23-May anew Jugo-Slavia, Automobile 
Salo 


alon. 
27-29—New York city. American Welding 
Society. 
MAY 
1- 8—Penzan, Poland. International Fair. 
2- 6—Philadelphia, Pa. American Society 
of Mechanical Engineers manage- 
ment division meeting. 


4- 6—Honolulu, Hawaii. National For- 
eign Trade Council. ‘ 
4- 7—Dublin, Ireland. Commercia) Cer 


Show. 
%-11—Cleveland, O. American Society for 
Testing Materials, meeting. 
%-16—Budapest, Hungary. International 


Fair. 
12-13—Cleveland, 0. 
Manufacturers’ 
ing. 
16-20—San Francisco, 
Chamber of 
mecting. 
19-20—Chicago, Ill. National 
Manufacturers Association 
ing. Hotel Sherman. 
23-28—Chicago, Ill. Radio 
Association, meeting, 
man. 


Gear 
meet- 


American 
Association, 


United States 


Cal. 
annual 


Commerce, 


Battery 
meet- 


Manufacturers 
Hotel Sher- 


JUNE 


France, Automobile 


Car 


Bordeaux, 


Cork, Ireland, Commercial 

Show. 
Paris, France.—Internationel Auto- 
mobile Manufacturers Association 
sixth annual Motor Transport 
Congress. 

1- 3—Tulsa, Okla. American Petroleum 
Institute, mid-year meeting, Mayo 
Hotel. 

8-11—State College, Pa. American So- 
ciety of Mechanica) Engineers, Na- 
tional Oil and Gas Meeting. 

12-17—White Sulphur Springs, W. Va. 
Society of Automotive Engineers, 
summer meeting. 

20-24—Atlantic City, N. J. American So- 
ciety for Testing Materials, annual 
meeting, Chalfonte-Haddon Hall. 


JULY 
3—France. Grand Prix Automobile 
Race 
5- 9—Southampton, England. Commer- 


cial Car Show. 
9-10—Belgium. Grand Prix Automobile 
Race. 
17—Germany. 
Race. 
20-22—Llandrindod, 
Car Show. 
OCTOBER 


3- 7—Washington, D. C. Nationa) Safety 
Council, meeting. 

3- 7—Buffalo, N. ¥. National Metal Ex- 

osition, 174th Regiment Armory. 
. H. Eisenman, 7016 Euclid Ave., 
Cleveland, director. 

3- j—Buffalo, N. Y. National Metal 
Congress. Sponsored by American 
Society for Stee] Treating, with co- 
operation of American Society of 
Mechanica! Engineers, Institute of 
Metals and Iron and Stee] Divisions 
ot American Institute of Mining 
and Metallurgical Engineers, Ameri- 
oe Welding Society, Wire Associa- 
tion. 

6-16—Paris, France. 
mobile Show, passenger cars. 

13-22—London, England. Olympia Show. 


Grand Prix Automobile 


Wales. Commercial] 


Internationa! Auto- 
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Naudain 





The Naudain Manufacturing Com- | under the heating chamber. 





Oil Forge 









Lugs 


pany, Baltimore, Md., has developed | @re fitted on both sides for work 


an oil-fired production forge, con- 
structed of cast iron plates, strongly 
ribbed and bolted at the angular 
corners. The corners are designed 
to allow for contraction and expan- 
ion. 

A sliding plate is fitted at the 
bottom to open the slag outlet hole 


rest brackets and the cooling pipe. 

The manufacturers call attention 
to the fact that this forge can be 
lighted quickly and that all expense 
ceases when the work is finished. 
In use for heating, bending, forging 
or welding any sort of material, fire 
brick may be laid to focus the heat 
on any desired location. 


Marquette Tire Spreader 


The 


out a new tire spreader which is 
adjustable and will spread any size 
of tire. It is made of steel with 
machined spools to make it easy to 
roll the tool around the tire. The 
spools are split to overcome friction 


or drag as the tool is revolved en grip. 


Marquette Maygufacturing ; ».,. - 
Company, St. Paul, Minn., is putting | 4 





MARQUETTE we 
TIRE fe 
SPREADER ig 
peitisie a 
; fit é % 
: {wise - 
4.% 


The gross weight of the 


around the tire when making an | tool is five pounds and it lists at 


inspection. The handle has a wood- 


$3.75, 





Kingston Develops New 
Line of Ignition Coils 





The Kingston Products Corpora- 
tion, Kokomo, Ind., has developed a 
new line of replacement ignition 
coils of interesting design. 

One model is designed especiaily 
for Ford and Chevrolet cars. 

These coils are claimed to be 
weatherproof, oi] and dirtproof, and 
are designed to insure easy starting. 
A new model is a six-volt universal 
coil which may be had with three 
brackets, permitting it to be used in 
servicing the majority of cars. The 


model 4273C coil is % si.:-volt con- 
denser type, with a lL .iom bracket, 
which will service ¢ uniter of cars, 
including the nevrolet four 
cylinder. 
PARTS FI%” ELFCTS 

New Haven, Jonn., April 6— 
Albert Isacoff as ben elected 
president and tre :surer o. Yale Auto 
Parts, Inc., 875 C mzress ive.. which 
was recently % rporsted. Louis 
Isacoff is vice-p) esident and Morris 
Isacoff secretary Paid-in capital is 
$4,000. 


TILTING TIERING 
TRUCK 


The Automatic Transportation 
Company, Chicago, Ill, has placed 
on the market a new tilting tiering 
truck with interesting features of 


design. Telescopic upright members 
are used to give the tilting action 
of this device. The trucks have 
capacities ranging from 1,000 to 6,000 
pounds. 

A double roller chain mechanism 
does the lifting and it is claimed to 
give high elevating speed regardless 
of the position of the truck. Tilt- 
ing is carried out by means of two 
heavy-duty links connected with the 
tilting mechanism. This design is 
intended to secure stability of the 
upright members, regardless of the 
angle of tilt. An improved con- 
troller obviates arcing. This con- 
troller gives a combination of foot 
and hand operation with interlocks 
on the traction brakes and an auto- 
matic return to neutrai. 

The axle of this truck is so placed 
that the vehicle can be turned in its 
own length. The driving axle is 
placed at the base of the vertical 
upright. Steering is by means of 
a wheel connected to the two trail- 
ing axle wheels located under the 
battery compartment. Any standard 
storage battery or self-contained 
gas-electric unit can be used to drive 
the truck. 





DAHLSTROM DOOR CO. 
NAMES PORTER PRESIDENT 
Jamestown, N. Y., April 6.—H. E. 
V. Porter was re-elected president 
and chosen general manager of the 
Dahlstrom Metallic Door Company 
at the annual meeting of the board 
of directors yesterday. As general 
manager he succeeds the late John 
A. Westman, who was secretary and 
general manager. Sam Lundquist 
was elected secretary to succeed Mr. 
Westman. Other officers chosen at 
the meeting are Car] Olofson, vice- 
president; Eric E. Carlson, treasurer 
and assistant secretary, and Elmer 
W. Sellstrom, assistant general man- 
ager and general plant superinten- 
dent, 








Alemite Has 





Anchor block ; 
flexible tubing 
to copper tubing 










Rotating swivel ; 
connection’ 


ON THE LEFT is a diagram of the Alemite “Metro-Matic” lubrication system. 


The Alemite Corporation of Chi- 
| cago is now placing on the market 
the new Metro-Matic lubrication 
system, which uses a pipe-line ar- 
rangement through which lubricant 
is forced under pressure to each 
bearing on the machine. 

Measuring valves are placed at 
points along the line to discharge 
a predertimined quantity of lubri- 
cant at each turn of the pump, 





~~ CCLAMP AND DRILL 
PRESS VISE 





The Climax Equipment Company, 
Chicago, Ill, is introducing a new 
C-clamp which may also be used as 
a drill press vise. 

An upper sliding jaw in this de- 
vice is released from the upright 
member by moving the handle in a 
counter-clocking @rection to clamp 
the material. Then the handle is 
turned in the opposite direction to 
increase the pressure. This opera- 
tion binds the upper jaw to the 
upright and forces an auxiliary jaw 
out to take up any play and hold 
the material rigidly. 

With the handle in the normal 
position the upper jaw will not slide 
along the upright. Both jaws of this 
clamp are made of nickel cast iron, 
the lower jaw having the tool steel 
upright cast in place. The device 
may be had in 6, 12 and 18 inch 
sizes, 





WELLS HAS NEW LINE 
OF DIES 


The Wells Tool Company, Green- 
field, Mass., is introducing a new 
line of screw cutting tools, including 
stocks, dies, taps and screw plates. 

The dies in this line are forged 
from flat bar stock. The lands or 
teeth project below the body of the 
die, and this with corresponding 





openings in the sides of the stock is 
designed to give free disposal of the 
chips. This is designed to prevent 
rough and torn threads. The die is 
adjusted by turning a taper adjust- 


Metro 








of the measuring valve 


which is a high pressure hand 
plunger unit. It is stated by the 
manufacturers that lubricant never 
|can by-pass to the line; it must go 
'to the bearing. These measuring 
valves may be adjusted in multiple 
and as many branches as may be 
needed can be led off at any given 
point. 

The hand pump of the system may 
be filled by hand or by an Alemite 








ing screw. For threading close to 
the shoulder the dies can be turned 
over and the stock be used the 
other side up. 

The stocks have adjustable guides 
and are built of one-piece mallea- 
ble iron. An opening in the side 
provides clearance for chips and a 
convenient place to apply oi] to the 
threads. 

These dies are made for cutting 
National coarse and U.S. S. threads 
and also for cutting National fine 
threads, A. S. M. E., S. A. E, and 
U. S. F. threads. The sizes range 
from % to % inch. Pipe dies 
from % to % are available. Six 
standard sets of tools are ready for 
the market, comprising a metal box, 
stock, adjustable guide, taps, dies 
and tap wrench. 


‘CAMPBELL COTTER PIN 
DISPLAY HANGER 


ee 





An_ attractive display hanger 
which illustrates in actual size the 
complete range of sizes of Campbell 
Hammer-Lock cotter pins is now 
available to dealers. 


This display hanger measures 11% 
inches by 23 inches, has an eyelet 
at the top for convenient hanging, 
is done in attractive colors, and has 
a varnished surface which can be 
washed to make it last almost in- 
definitely. 

It was designed to help dealers 
sell Campbell cotter pins. Custom- 
ers can quickly select from the 
actual size illustrations the proper 
size of cotter pin required. 

One of these display hangers will 
be sent without charge to any dealer 
who sells Campbell Hammer-lock 
|cotter pins. Simply address Ameri- 
jcan Chain Company, Inc., Bridge- 
' port, Conn. 


88% OF PENNSYLVANIA 
VEHICLES INSPECTED 





Philadelphia, April 6.—According 
ito a report from the Department of 
Revenue there had been inspected 
in the first semi-annual inspection 
| period, ended March 31, 1,302,398 of 


| the 1,469,164 registered motor ve- 


hicles in the state, which is a record 
number for any inspection period. 
The number inspected is 88 per cent. 
of the total and is 2 per cent. more 
}than the number inspected in the 
| 1930 period, the last previous in- 
| Spection made. All reports, how- 
ever, have not been received, which 
| may make the final report in excess 
cf 88 per cent. 
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Right—complete 


gun through a fitting located at the 
bottom, An indicator is included to 
show when the compressor is com- 
pletely loaded. A 3,000-pound gauge 
is supplied. A relief valve is placed 
at the bottom of the pump. Air 
pockets in the lubricant are said 
seldom to occur, but in the event 
that one does develop, an outlet 
valve is provided to let the air be 
discharged. 


SMALLEY GETS 
ROTARY SEAL 


ub 


& 


oS 


® 


We i 


Rotary Seal, a device designed to 
do away with the use of packing 
in Ford and Chevrolet water pumps, 
has been acquired by Smalley Ac- 
cessories Corporation of Chicago, by 
whom it will be made and distrib- 
uted to the automotive field. 

This patented device, while mak- 
ing a permanently leak-proof water 
pump connection, does more for the 
car owner than one would at first 
glance realize. 

By eliminating the necessity of 
using pump packing, it operates 
without friction of undue pressure 
on the shaft. It is claimed that this 
feature alone means a difference of 
horse power gained of 112 to 5 horse 
power. Likewise, by eliminating the 
friction drag, it naturally results in 
more miles per gallon of gas. If 
this were only a fraction of a mile 
per gallon, nevertheless it would 
amount to a considerable saving in 
a season on gasoline alone. By pre- 
venting water pump leaks it pre- 
vents damage to the motor from 
overheating. And, as we all know, 
overheating burns up oil. Neither 
does Rotary Seal ever require any 
attention or lubrication. It is self- 
adjusting and aligning and revolves 
with the shaft, thereby never caus- 
ing scored shafts and _ resulting 
noise. There are no holes to bore. 
It is quickly installed. 

It is recommended that Rotary 
Seal be sold to Ford and Chevrolet 
owners, whether or not they have 
a pump that is leaking. 


TIRE DEALER EXPANDS 

Bloomfield, N. J., April 6—R A. 
McDonough & Co., New Jersey’s 
largest Goodyear tire dealer, has 
now expanded to take in the terri- 
tory around Bloomfield, Glen Ridge 
and Montclair. The new store is 
located at 613 Bloomfield Ave., 
Bloomfield. This is the fourth store 
in the McDonough group. 
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Spring Sales Drives Stir 
Buyers Throughout Nation 


(Continued from Page 1) 


passing in review before the new 
eights. 
Dodge, Chrysler and De _ Soto} 


dealers report plenty of, interest in 
the new Plymouth. Taking the cue 
General Motors, Ford and 
Plymouth, distributors and dealers 
for other makes have organized | 
special showings and are making 
announcements to that effect. 
Fierce-Arrow, Studebaker and Hud- 
son headquarters are staging such 
shows, while the Graham distributor 
is featuring several models equipped | 
with the new “dirigible balloon” 
tires. Chevrolet, Pontiac and Hup-| 
mobile showrooms tell of the sharp 
price reductions just made on new) 
models. 

It is too early to get a line on sales | 
closed during the first half of the | 
week. The new Cook county regis- 
trations for the month thus far do 
not reflect these orders. They are | 
somewhat below the same period in | 
1931, when the trade put on an all- | 
dealer spring showing. However, 
this comparison is not considered an 
exact criterion, for many orders be- 
ing closed now are for later delivery, | 
and in the case of Ford all of the} 
sales fall in that category. 

High hopes are being raised, par- 
ticularly among Ford dealers, that 
the factory will get into big produc- 
tion so that cars sold may be de- 
livered soon. The local assembly | 
plant is bulging with parts and ma- | 
terial, but so far as can be learned, 
no instructions have been issued to 
build or or complete any of the new 


from 


port several thousand unfilled orders 


| tically all Ford dealers in New Jer- 


{new V-8, showrooms throughout the 


| tinue 


cars here as yet. The dealers re- 


Newark, N. J., April 6.— With prac- 


sey being able to show models of the |} 


state have been jammed, especially 
during the evening hours. Sales 
are reported as excellent, especially 
in this city and Jersey City. 

Some dealers have been able to 
get but one car for exhibition pur- 
poses so far, while others boast as 
many as three. 

Showrooms are being kept open 
until midnight. 

Ford dealer 
growing daily. 


prospect lists are 


Newark, N. J., April 6—General 
Motors exhibits in this city, New 
Brunswick and Atlantic City con- 
to draw large crowds. Ex- 
cellent Weather conditions since the 
opening of the shows has been a big 
| factor, and sales of G. M. products 
are better than expectations. 


Md. April 6—The 





Baltimore, 


| downtown exhibition of the new 
Ford V-8 here attracted over 179,000 


visitors in the first three days, ac- 


jcording to officials of the show. 
| This figure represents approximately 


a tenth of the population of Balti- 
more. Over 500 orders have been 
taken. 


Richmond, Va., April 6 (UPTS).—| Auditorium is on with eclat and 
|The new Ford line of eight andj|enthusiasm, large crowds and fine | 
| four- cylinder cars, in which four-| weather. The event lasts through | 


teen models are offered in each: 





are furnished by the New Jersey Mot 


or List Co., 


division, is now on display in the 
showrooms of Richmond dealers. 
First offered to the public last week, 
mare than 30,000 persons already 
have viewed the cars. 


Atlanta, Ga., April 6. — Approxi- 


mately 25,000 people visited the first | 
public display of the new Ford cars | 
which were shown by Atlanta Ford | 


dealers at the showroom, 449 West 
Peachtree St., March 31. Dealers 
reported that they were deluged 


with new orders for the V-8 and 4. | 


Pontiac, April 6.—lIndications of | 
the interest of Pontiac citizens in 
the new Ford models were evidenced 
here today when more than 800 per- 
sons passed through the salesrooms 


of the Frank S. Milward Sales and | 
175 South Saginaw St.,/ 


Service, 
within the first hour after the ex- 
hibit opened. 

By 5 p. m. it was estimated 8,000 
persons had seen the model] the first 
day. Frank §. Milward, proprietor, 


stated introduction of the new Ford | 


may start buying over the entire 
country. 


St. Louis, April 6.—Afier having 
been on display at the local branch | 
factory since last Thursday, the new 


Ford made its appearance in the} 


showrooms of the local dealers Sun- 
day. 

Over 56,000 persons viewcd the 
new models at the factory branch, 
and up to a late hour Sunday night 
the showrooms of the various deal- 
ers throughout the city were crowd- 
ed to capacity. No indications of 
sales were made public. 


Memphis, Tenn., April 6.—General 
Motors’ show in Memphis at Ellis 


j this week end to veiw the new Ford | 


Saturday, the parade moving south 
on Main and Vance and back 
through 3d Street. Both automobile 
jexh industrial cars took part. The 
| 





exhibit is open from 12 noon to 
10.30 p. m. 


New Orleans, La., April 6—At 
Municipal Auditorium General Mo- 
tors’ exposition started Saturday at 


2.30. W. E. Pharr, zone manager 
Chevrolet Motor Company, is gen- 
eral chairman. Mayor T. Semmes 
Walmsley gave the formal opening 
} address, Prosperity Week in New 


| Orleans is being observed. 


| Houston, Tex., April 6.—General 
| Motors’ show is on in full swing 
here at Sam Houston Hall. It isa 
great display. Work for many hands 
|is pictured by huge designs at en- 
jtrance. Fisher Body Craftsmen 
Guild has a feature. Decorations 
are of gold and green, and late 
|} models of varied values prevail in 
| display of cars. Exhibit will be 
open through the 9th. 


San Francisco, April 6—Revised 
records show that 85,000 persons at- 
| tended the General Motors show in 
this city on Saturday and Sunday. 
| This is claimed to be the largest 
attendance registered so far. 


Toronto, Canada, April 6 (UTPS) 
—Unexpectedly large and enthusia- 
tic crowds of the public turned out 


V-8 cars throughout Canada. The | 
crowd seeing the new car on dis- 
play in Eaton's College Street store 
totaled 20,000 in one day alone. In | 
Hamilton, Ont., one day’s attend- 
ance was 3,700; in London, Ont., 
3,000; while very large crowds were | 
on hand in the cities of Sarnia 
Chatham and Brantford. Despite 


|ulated as 


interest displayed by the public 
much exceeded expectations. Re- 
ports received here state the same 
great interest was evident on the 
part of the public in large western 
cities, such as Winnipeg, Regina and 
Calgary, while Vancouver wired: 
| “Impossible adequately express sat- 
isfactory reaction public generally 


ito new cars. Total attendance, 
| Vancouver and New Westminster, 
| 14,000.” 


‘OPPOSE L. C. C. CONTROL 
OF TRUCKS AND BUSES 


Washington, April 6.—Declaring 
| that the Interstate Commerce Com- 
mission is “railroad minded,” Iavn 
Bowen of Minneapolis, general 
counsel for the Greyhound Lines, 
bus operators, told the Senate 
Interstate Commerce Committee 
March 29 that control of motor 
carriers should be “divorced as far 
as possible” from the commission, 

Mr Bcwen made his contention 
in connection with a bill (S. 2793) 
for regulation of interstate motor 
carriers on the public highways 
which the committee is considering. 

While he expressed favor for reg- 
ulation of motor lines, Mr. Bowen 
maintained that they should be reg- 
“an independent method 
of transportation,” and not “from 
the standpoint of the rail car car- 
rier.” 


KILL GAS TAX BOOST 

IN SOUTH CAROLINA 

Columbia, S. C., April 6—The 

state senate, by a vote of 18 to 13, 

killed a bill providing an additional 
1-cent per gallon tax on gasoline. 


CLASSIFIED ADVERTISEMENTS 








the 9th. It started with a parade | 


heavy rains all day, 6,200 attended | 
the showing in Montreal, where the 


IN THE AUTOMOTIVE DAILY 
NEWS BRING 2ESULTS 


Cumulative New Commercial Car Registration Statistics, February, 1932 


Returns for today: Colorado, Maine, Mississippi and Wyoming 
Figures in this table are from R. L. Polk & Co. of Detroit, with the exception of Illinois, which are supplied by the Robinson Advertising Service, Springfield, Ill., and New Jersey, which 


New Car Division, Trenton, N. J. Metropolitan district figures compiled by Sherlock & Arnold, are included in New York state total. 


Readers desiring county, city or town lists, or lists of owners in any given section, may obtain these by addressing any of these three companies. Some of this data has been published 
previously, but it is given here complete for the convenience of our subscribers. 


In this table 45 states and the District of Columbia 





Comparative figures for February, 1931, will be found on Page 7. 





















































Commercial car figrues do not include busses. 
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Minnesota | | 163; ——*10 25] 2) 120) yy ~6CatSt*~“‘t‘iz*YS 5| | 9) ; 2 a C~«SSC“‘éY!CO!#*#CQ{ C398|Minn. 
Mississippi _| a 1] 20; —CO 6| | l Ty! | . fs | 2| ~—«°83|Miiss, 
Missouri | ij «46320 36] —«:12| «32 46; 100) 2| 5| l 36| 1 1} 10, —SCt«=C«*2 9| 26, —«'1091|Missouri 
Montana — sa mam | 18 3| : —_— CU ee | l 1| l | “| | 2; ——s«|_~—Ss«S58Montana 
Nebraska | to 1 6} 1 66 4; ——SC«* | l | 6| l es (3! 4| 240\Nebraska 
Nevada ||| 8 l 2 ey iT 1 | l l 1 | ¥ 1 | | 22'Nevada 
New Hamp. | ] 6 ~S 1} l 20| oe = l 1| ae eo ed | __59,N, Hamp. 
New Jersey | a eC 27 | 4, 138) 25; ~~~«39 - - 19 . -—_ -. «= 4 13| + 495'N. Jersey 
New Mexico | | —_ 4 I] [ii i; 4 | l | I 1 1| 1 |_| __‘37\New Mex, 
New York | 30 25) 415 28 63 | S| 466—OSOYs—“‘iSYSCOC*;*;*‘«CYS 2 37 Gg 3] 9| 78) 6| 115, 1532|New Yerk 
North Car. | a Se 10| | | l 2 | | || 6  205\Nor. Car. 
North Dakota | | mes ', |. x= | "— | l | yy | | | 30\Nor. Dak.” 
Ohio TlllCDCCSC“‘“‘(‘ 22). +2; + +4264) ~~ +26; ~~ ~~497 | 2| 10} 1 9] 18| 5| 6, 28 675'Ohio 
Oklahoma | 82) 12] i 52) 5) — - . l l | 2) rT | 0. —— | 
ee fl ! 5| 2,3 6 12| | | 1] I | 4 l 1| 4, 96Oregon 
Fonneyivania | 8 6| 382 5) 66] 5360, S| __1aai | 5) 2 21| 5 25 | 15) li; 29) 18 1117/Penna. 
Rhode Island | ___ 3ii_ oy a 30) 3| | — 1/ | 1 l ~| 2 / ~~ 86/Rho. Isl. 
So. Carolina | | a 47 2] Ty 40) 6 l | 1 j l | 2 | ; 2)  100|/So. Car. 
South Dakota} | 29 | 4 is, 1, 15 | l l l ; 2 ; 2 | 67S. Dakota 
Yennessee — We 1 —_— 5] 3). 51| 6 11) e— en 2/ l | . —4 7 152\Tenn. 
Texas | s 4 374 1 io; 2; 2a I3 _. .. aS. 0 Ue ee wn, ee 14, +788/Texas — 
es eee et ee l 2) 7 ) $0'Utah 
Vermont =| i | 2 7”. Un Ua. he Ue l l 3] ] | l oo ~ 56 Vermont _ 
Virginia | yo 7 | 15] [119714] 18) | 6) tee 2) 396| Virginia 
Washington | ee i a a 1] l ae | a. at | 3|:155|Wash’ton — 
West Virginia | a, 50 | 10} ; a 6 a | l l 3] l | Re ee oe 1 125|West Va. 
Wisconsin | 123) —t 5 .. -. = 17] 1} | | 5| 1 | 6) 2 14 __282/Wisconsin” 
Wyoming | : a a a 16) 7 Pal aaa eee ee ee 1| ~_114/Wyoming _ 
Dist. of Col. | 1 35 2° °—~C“<“CY:*‘C H:COC;*;*C*SSG “2 5! ~~ 3 i a ~~ oe ee | 3, —-:106'D. of Col. 
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ALABAMA 
Studebaker — Se grest-Milwec 
Motor Company, Montgomery. 
Willys-Overland — Fuller Motor 
Company, Tuscaloosa. 
CALIFORNIA 
Studebaker—George C. Johnson, | 
Orange; Charles T. Remmel, Ukiah; 
T. F. Symons, Jr., Sonora. 
Willys-Overland—Routzahn Motor 
Company, San Luis Obispo. 
COLORADO 
Willys-Overland—Roby Auto Com- 
pany, Denver; Brown - Faulkner 
Motor Company, Lafayette. 
CONNECTICUT 
Willys-Overland— J. N. Adams 
Motor Sales, Willimantic. 





GEORGIA Manistique; L. E. Roethlisberger, | 
Studebaker—J. E. Rainey, Coving- | Hillsdale. 
ton; Kile-Smith Motor Company, MINNESOTA 
Marietta; as. A. Huston Motor Com- | Studebaker — Dahlquist Motor 
pany, Thomasville. Company, Cloquet; St. James Ga- 
ILLINOIS rage, St. James; J. A. Bray, Jor- 
Studebaker—R. N. Boehmer, High- |! dan. 
land Park; Bert A. Baker, Mount Willys-Overland — Auto Service 
Morris. |}Company, West Duluth. 
Willys - Overland — Glenwood! MISSOURI 
Garage, Marseilles. Willys-Overland—King & Alver- 
INDIANA |son Motor Company, Rolla; Sum-| 
Studebaker—Coleman Motor Com-! mers Motor Company, Anniston. 
pany. Madison Studebaker — Russell Nicholas, 
Willys-Overland—Chesterton Ga-j} Marshall. 
rage, Chesterton; Center Garage NEBRASKA 


Cook; College Avenue Motor Sales, 
Bloomington; Moyer & Preston, 
Fairmont; J. F. Horner, Lafayette; 
Speed & Mike, Mishawaka; Lusher 
Motor Company, Elkhart. 
KENTUCKY 

Studebaker—Pedigo Motor Sales, | 
Bowling Green; Montgomery Ga-| 
rage, Mount Sterling; V. T. Wood| 





& Sons, Carrollton; Squires Motor |Corporation, Fords; Spreen Motor 
| Sales, 


Sales, Glasgow. 





New Dealer Appointment 
By States and Makes 


| fleet. 

Willys-Overland — Dale Motor 
|Company, Dorchester; Humboldt 
{Motor Car Company, Roxbury; 
Monarch Motor Sales, Somerville. 

MICHIGAN 

Willys-Overland — Smith Motor 
Sales Company, Plymouth; O. A. 
Rasmussen, Greenville; Ross W.)} 
Benedict, Ionia; W. K. Bennett, 


Company, Weston. 


we 





Willys-Overland—C. T. Morgan, 
Murray. 
MAINE 
Willys-Overland — North Augusta 
Motor Company, North Augusta. 
MASSACHUSETTS 
Studebaker—Paine's Garage, Well- 


Wayland; Clyde Walker, Kalama- | 
zoo; The Motor Sales Company, 





Willys-Overland—Harding Motor 
Company, Humboldt; Heuser Auto 


NEW HAMPSHIRE 
Willys-Overland—Chase & Hack- 
ett, Hampton. 
NEW JERSEY 


Willys-Overland—Seaboard Sales 





Hackensack; Bergoff Motor 


Cumulative New Commercial Car Regist 


This table is repeated for comparative purposes only. 












Sales, 
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Inc., Montclair; Frank A. 
Penberthy, Pompton Lakes, 
NEW YORK 


Studebaker—Murphy & Wood, 


Massena; A. F. Allen Motor Car Cor- 


poration; Newburgh; Lee Dayton, 
Eureka; Buel & Palmiter Sales and 
Service, Deansboro; Landfield Ave- 
nue Garage, Monticello. 
Willys-Overland—Riverview Gar- 
age, Ossining; Bromley’s Auto Sales, 
Glens Falls; Doering Brothers, Inc.., 
Southampton; Central Garage, 


Marathon; Murray & Hirsch Com- | 


pany, Inc., Bronx, New York city; 
Galloway’s Garage, Newburgh; 
Brooklyn Knight Overland Motors, 
Inc., Brooklyn. 

NORTH CAROLINA 

Willys-Overland—Weaver 
Company, Marion. 

NORTH DAKOTA 

Studebaker—Jacob Haas 
New Rockford. 

OHIO 

Studebaker—Stoner Sales, Miam- 
isburg; Sutton Motor Company, 
Springfield. 

Willys-Overland — Monat Motor 
Sales, Galion; Bradley Motor Com- 
pany, Oberlin; Clifton Auto Sales 
Company, Circleville; Joseph G. 
Parks, Findlay; Stoller’s Garage 
Paulding; Reed-Hill Motor Com- 
pany, Columbiana, 

OKLAHOMA 

Willys-Overland—H. & H. 
Company, Seminole; 
land Sales and Service, Ponca City. 

PENNSYLVANIA 

Willys-Overland—Mahonske Ser- 

vice Station. Blossburg; Bosek’s 


Motor 


Garage, 


Auto 


Garage, Galeton; Mont Claire Mo- | 


tor Company, Mont Claire; Sloter- 
beck Motor Company, Fayette City; 
Campbell & Wasco, Latrobe; Ben 
Rubin, Punxsutawney; Motor 
Square Garage, Uniontown; Garvin 
Garage and Supply, Beaver. 
Studebaker—Johnston, Inc., 
kintown. 
SOUTH CAROLINA 
Willys-Overland Sadler-Neely 
Motor Company, Rock Hill. 


Jen- 


ration Statistics, February, 1931 


Genbe-aw 









Willys-Over- | 


SOUTH DAKOTA 
Studebaker—Locke Motor Com- 
pany, Pierre. 
TEXAS 


Studebaker—Hughes Motor Com- 

pany, Inc., Abilene. 
WEST VIRGINIA 

Willys-Overland — Watts Motor 
Company, Beckley; Kirkland Broth- 
ers & Blatt, New Martinsville; 
| Mountain State Garage, Elkins. 

WISCONSIN 

Wiliys-Overland — Pomasl Auto 
Company, Arkansaw; Service Gar- 
age, Kilbourn; .canacek & Son, 
Mauston; Knolle Brothers, Milwau- 
kee; Allen & Zahn, Milwaukee; C. 
A. Stone, Oshkosh; West Allis 
Garage and Trimming Company, 
West Allis. 


| CHARLOTTE, N. C., SUPPLY 
HOUSE TO ENTERTAIN 
| Charlotte, N. C., April 6—Ap- 
proximately 200 garage operators 
and automobile service men of 
Charlotte will be guests of the Glas- 
gow-Stewart Company of Charlotte 
at a business conference and smoker 
April 15, it was announced by 
Thomas McP. Glasgow, head of this 
|} automobile supply house. This con- 
cern usually holds a meeting of this 
kind each spring for the benefit 
|of the garagemen. 


POOLE QUITS WIRE COMPANY 

Wallingford, Conn., April 6.—Will- 
iam E. Poole has resigned as gen- 
eral superintendent of the New York 
Insulated Wire Company, which 
produces ignition wire widely used 
jin the automotive industry, and 
{plans complete business retirement 
}on his farm in Ashford, Conn. Mr. 
'Poole came to Wallingford forty- 
three years ago in January, joining 
the wire concern at that time. The 
New York Insulated Wire Company 
was merged with the Essex Wire 
Corporation of Detroit, Mich., in 





|O. Bisnette, 
| years associated with the automobile 


| Commissioners. 








January of this year. 


Figures for February, 1932, will be found on Page 6. 



























































CLUTTERBUCK SPEAKS 
‘AT DEALERS’! MEETING 


Middletown, Conn., April 6.—Sell- 
ing psychology and methods of ap- 
proach were stressed by S. F. Clut- 
terbuck, eastern representative of 
the National Used Car Market Re- 
port, Inc., speaking at a dinner 
meeting of the Automobile Dealers’ 
Division of the Middletown Cham- 
ber of Commerce in Hotel Arrigoni. 

Philip E.  Littlehale, division 
chairman, presided, introducing 
Dayton A. Baldwin as toastmaster. 
About thirty attended, including 
representatives of the nine member 
dealerships and several concerns in 
Middletown and vicinity who are 
not members. 


NAMED USED CAR CHIEF 
Worcester, Mass., April 6.—Frank 
for the past fifteen 


industry in Worcester, has been 
made uSed car manager of the Fitz- 
Henry Cadillac Company in com- 
plete charge of used car operations. 
For the past ten years Mr. Bisnette 
was connected with Nash and his 
training in the high grade field has 
given him an opportunity to study 


}all phases of the used car field. 


TRANSFERS FOUR BUSES 

Trenton, N. J., April 6.—Transfer 
of municipal consents and sale of 
equipment composed of four buses 
from the Public Service Interstate 
Transportation Company to the 
Public Service Co-ordinated Trans- 
port for operation on the Camden- 
Riverside route was approved today 
by the State Board of Public Utility 


REO DEALERSHIP MOVES 

New Haven, Conn., April 6.—The 
New Haven branch of Russell P. 
Taber, Inc., Reo dealership, has 
moved from 353 Crown St. to 365 
Orchard St., quarters formerly occu- 
pied by the New Haven Nash Core 
poration. 
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Sropnsaker 


Studebaker 


Offers a 
Great Franchise 


Studebaker 


Offers 
Opportunity 










A tribute 


The New York Show was a great tribute to the engineering 










genius and manufacturing ingenuity of a brave industry. 






The automobile manufacturers offered the finest motor cars 








that have ever been built at prices ridiculously low. We can- 





1. Price protection on current not overestimate that fact and we are proud to be a part 10. A liberal discount on cars. 


models — if price is reduced to 





of an industry that could perform such a feat. 









the public. 11. A liberal advertising cam- 


paign. 


But no manufacturer can build a car that will sell itself and 












your franchise must offer many other features to make it 


2. Monthly orders — no com- attractive. 

























mitments. The Studebaker franchise written by Paul G. Hoffman, 12. Support for the live retail 


President of The Studebaker Sales Corporation of America salesman, that assures him an 







3. Budget control without 


and himself a successful retailer of many years standing, we income in the months of Octo- 





charge. believe offers more concrete helps without cost than any 


ber, November and December. 
franchise now being offered. 














4. Wholesale and retail sales 











Changing a franchise is a big step in the life of any dealer 13. Full coverage in the most 


promotion help. —but if you are unhappy and want to make a change, ask your 


profitable field — not only pas- 


banker about the long history of Studebaker—ask Studebaker 
senger cars, but trucks that 







$. Junking allowance. dealers what they think of Studebaker motor cars and Stude- 


ae showed an increase of 127% 
baker policies—and then write us for further information. 





in registrations last year. 





6. Service of used car expert Your inquiry will be held as very confidential. 









i moving used cars. Studebaker is marching on. Studebaker success is being 












14. Motor cars built by the 


reflected by increases in registrations in many cities—and 







ia eee best engineering genius in the 
7. Factory participation in Studebaker has some attractive opportunities to offer to deal- 8 8 8 


industry and offered at the 


labor expense caused by de- ers, who realize that necessity cannot kill desire and that the 


lowest prices of any fine cars 


fective material. future opportunities in this great industry are greater than 







the opportunities of the past. in America. 


ye 


Vice President 


The Studebaker Sales Corporation of America 
South Bend, Ind. 







8. Factory parts depots in stra- 








tegic points which assure over- 15. A dealer written franchise, 
drawn by Paul G. Hoffman, 
President of The Studebaker 


Sales Corporation of America, 


night service to dealers. 


9. Parts discounts so liberal 
and himself one of America’s 













they enable dealers to compete 






with parts jobbers. most successful dealers. 






Yr The profit-making habits of the J. J. Jacobs Motor Company of 


In 1929 J. C. Hudgins and H. C, Luhring bought from an estate Sacramento, California, are typical of many others on the Pacific 
the going business of one of Studebaker’s long established dis- coast. Mr. Jacobs signed his first Studebaker contract on July 1, 
tributors—and through Hudgins-Luhring, Inc. the habit of mak- 1916, and from a moderate initial investment has built a business 
ing substantial profits from the Studebaker franchise—yes, in- which makes him one of the leading merchants of Sacramento. 

cluding 1931—continues at Norfolk, Virginia. It is from such Down at Long Beach, California, the history of the Glenn E. 
experiences as theirs that the reputation of the Studebaker fran- Thomas Company, Inc. extends back to the signing of their con- 
chise as a solid rock on which to establish a business has been built tract by Glenn Thomas’ father, W. L. Thomas, on March 24, 1909, 
—from coast to coast. and for many years Long Beach has been “a Studebaker town’’—to 


the substantial profit of all concerned. 


